
Clark Capital strives to provide the most complete 401(k) offering in 
the marketplace. To learn how we can help you, download our 401(k) 
Points of Differentiation, call Mike Kiernan at 800.766.2264 or 
email him at mkiernan@ccmg.com.

A Compelling Story 
To capture the attention of plan sponsors and gain trust, it is essential to deliver a 
compelling story and back it up with a unique offering. 

A Diversified Lineup of World Class  
Managers
The 401(k) marketplace is increasingly commoditized. Plan sponsors and partici-
pants want access to best in breed managers, and a 401(k) plan must deliver a 
variety of exceptional options.

A Roadmap for Participants in Various 
  Stages of the Investment Life Cycle 
Your offering must aim to improve retirement outcomes for a variety of types of plan 
participants.  A well-rounded, robust offering with options for various time horizons 
and risk tolerances can help you meet plan participants’ unique needs 

Fiduciary Mitigation Tools and a Focus on  
Risk Management
The heightened regulatory environment demands an approach that incorporates 
protection for both plan sponsors and plan participants. ERISA QDIA options and 
3(38) co-fiduciary protection can help you support plan sponsors. Risk management 
tools may help you deliver protection to participants.

Flexibility
Just as no two companies are the same, no two plan participants are the same.  
An offering with a high level of customization and flexibility can ensure that no one 
is left behind and that plan participants are on the path towards their individual 
retirement goals.

CoMponents

of a 

Winning 

401(k)
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The opinions expressed are those of the Clark Capital Management Group Investment Team. The opinions referenced are as of the date of publication and 
are subject to change due to changes in the market or economic conditions and may not necessarily come to pass. There is no guarantee of the future 
performance of any Clark Capital investment portfolio. Material presented has been derived from sources considered to be reliable, but the accuracy 
and completeness cannot be guaranteed. Nothing herein should be construed as a solicitation, recommendation or an offer to buy, sell or hold any 
securities, other investments or to adopt any investment strategy or strategies. For educational use only. This information is not intended to serve as 
investment advice. This material is not intended to be relied upon as a forecast or research. The investment or strategy discussed may not be suitable 
for all investors. Investors must make their own decisions based on their specific investment objectives and financial circumstances. Past performance 
does not guarantee future results.

Past performance is not indicative of future results. This material is not financial advice or an offer to sell any product. The relative strength measure is 
based on historical information and should not be considered a guaranteed prediction of market activity.  It is one of many indicators that may be used to 
analyze market data for investing purposes.  The relative strength measure has certain limitations such as the calculation results being impacted by an 
extreme change in a security price. Not every client’s account will have these exact characteristics. The actual characteristics with respect to any par-
ticular client account will vary based on a number of factors including but not limited to: (i) the size of the account; (ii) investment restrictions applicable 
to the account, if any; and (iii) market exigencies at the time of investment.

Clark Capital Management Group, Inc. reserves the right to modify its current investment strategies and techniques based on changing market dynamics 
or client needs. The information provided in this report should not be considered a recommendation to purchase or sell any particular security, sector 
or industry. There is no assurance that any securities, sectors or industries discussed herein will be included in or excluded from an account’s portfolio. 
It should not be assumed that any of the investment recommendations or decisions we make in the future will be profitable or will equal the investment 
performance of the securities discussed herein.

Clark Capital Management Group, Inc. is an investment adviser registered with the U.S. Securities and Exchange Commission. Registration does not imply 
a certain level of skill or training. More information about Clark Capital’s advisory services can be found in its Form ADV which is available upon request.
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