For Financial Advisor and Broker Dealer Use Only. Not for Public Distribution.

Clark Capital Management Group

Kade Vasi, CPWA®, CIMA®
Investment Consultant ‘
ol i
- Y. LT

#—g,laglgg@plﬁg%;



Agenda

Overview of Clark Capital
Generating Value as an Independent Advisor
Creating Value for Clients through Clark Capital

How advisors are leveraging Clark Capital to
Attract and Retain HNW Clients



Who is Clark Capital?

1080

Year Founded

10074

Family and Employee
Owned

139

Employees

$30.8B

AUA

Committed to
Asset Management
Excellence for
Better Outcomes

3Ix Winner

2020-2021-2022
Asset Manager
of the Year™

&A= of 8/30/2023, includes sub-advised assets and assets under advisement
poney Management Institute (MMI) and Barron's. Past performance does not guarantee future results. The ranking shown above is not indicative of future performance and may not be repre-

20

Investment
Professionals

24.8
Investment Team

Average Years
EXperiehce

10.0

Investment Team
Average Years
Working Together

sentative of any one client's experience because it reflects an average of, or a sample of all, the experiences of the adviser's clients. Please see attached disclosures.



Approach to Delivering Great Investment Outcomes

Top-Down
Quantitative Strategies

Bottom-Up
Fundamental Strategies
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Concierge Service through Client Portfolio Mgm't Team

HClarkCapital

Diversification Analysis
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R

p and Diminished Diversification Benefit Evaluation
| ClarkCar rtfolio overlap — No specific concentration risks
WA o S -
JfClarkCapital " R e
| Strategy Composition (Current Allocation as of 12/31/2020) T
z Fixed income 2,478,946 52 70% Overlap and Diminished Diversification Benefit:
Navigator Total Wealth Strategies | Moderately Conservative Tax Aware Equty 208007 4362% Dwm'n: it ok ket Ao
Equity 35.00% [“:‘:;:““” ;;: :f;: i produce the anticipated diversification
Navigator All Cap Core U.S. Equity Securities Used: Individual Stocks ~ 12.25% ;765 0% Tie benefits. Several securities (e.g. MSFT and JNJ)
7 p a S . Invested Total 46072 10000% are held directly or through multiple funds
P g 4362% 1m .
There is no resulting concentration in the
Navigator High Dividend Equity Securities Used: Individual Stocks ~ 12.25% portfoliodl The largestiequity holding 21N,
This s y seek favo icand Potential Overlap and/or Concentration represents just over 1.4%.
10.50% % Welght MKt Value(s) Direct and indirect stock holdings in the
Tax Exempt Trust - Intermediate-Term M. | 340 1690215 portfolio total over 4,200 and the fixed income
Institutional Managed Trust Tax-Manage... [N 1975 holdings total over 10,200. Adding value over
SEl Interational Equity Fund Class F [l 956 benchmarks is difficult given the extensive
P s x Exempt Trust Tax-Advaniaged Income. 856 number of holdings. Small allocations. to
e T e et | Insttutional Managed Trust Core Fixed... [l 3 various strategies indicate that stock selection
Investment Proposal Navigator Tax Free Fixed Income A ek Ao i asa s is not particularly 3 strong source of portfolio
i . [ apuasgsd st I Intemational Trust Emerging Markets 0. [l 405 performance.
[Tax-Managed SmallMid Cap Fund Class F . 355
12.00% | Intemational Trust Emerging Markets £ || 181
—_— - — — _ — — SEI Insti Mgd Tr, Large Cap Fund Class F || 101
Prepared exclusively for Alternative 5.00%
Ralph Kramden Securities Used: ETFs and Mutual Funds ~ 5.00%
: | 2
On Behalf of 3¢ClarkCapital
Kevin Thornton e panae
Kramden Family Trust % .
PU———— Cost of Ownership Analysis
100,00% of Household Portfoio $3500000
Inception Date: lanuary 01, 2008 .
ety i & o oon Underlying Expenses for Use of Funds
Navigator Total Wealth Plu Stategies g
I Moderaely Consenvate T Avere Tois presentation s intended for one-on-one presentations with 2 fnancial acvsor present Unseen costs can negatively impact returns Cost of Ownership Analysis
s2500000 .
Ivestment Amount — . Personalfund.com calculates cost of ownership
$1,500,000.00 F r Last Year's Cost based on all fees and transaction costs,
52,000,000 of Ownership  Weight including the impact of portfolio turnover.
::::;:‘::'":‘Il'y";:m SEI Intermediate-Term Muni SEIMX 0.7% 36.0 Personal Fund only covers open-end mutual
1,500,000 SEI Tax-Managed Large Cap F TMLCX 14% 19.5¢ funds and ETFs. Other investment vehicles
Account Type SEI International Equity F SEITX 17% 9.49 could increase cost.
Susioasn e €I Tax-Advantaged Income F SEATX 11% 859
9 10 11 12 13 14 a5 16 17 18 19 20 — Gt SEI Core Fixed Income F TRLVX L7% 4.3% Expense Impact:
Ending Amounts SEI Multi-Asset Accumulation F SAAAX 13% 4.1 Funds can add an unnecessary layer of
R TR e, g M Global Equity 35.00% SEI Emerging Markets Debt F SITEX 1.6% 4.0% expense, as opposed to direct ownership of
S Vs s (Gl st ] toeazs26 W Atternative 5.00% SEI Tax-Managed Small/Mid Cap F STMSX 5.8% 35 securities  through  separately ~managed
SEI Emerging Markets Equity F SIEMX 2.7% 1.9% accounts.
SEl Large Cap F SLGAX 1.9% 199
SEI Multi-Asset Inflation Mgd £ SIFAX 1.2% 159 In addition to the fees, the clients could run
Calendar Year Performance SEI Dynamic Asset Allocation F SDVAX 0.9% 1.0 the risk of embedded cap gains that precede
200 2019 2018 2017 206 2015 2014 2013 2012 2011 2010 2009 2008 i ; e R e
fFees) . Pl o el SEI Multi-Asset Income F SI0AX 1.8% 1.0 L : »P 8 ol
e e SEI High Yield Bond F SHYAX 1.0% 1.0¢ appreciated since the markets bottomed
Benchmark (Gross of Fees| 808 1285 -220 1043 250 075 353 851 7.57 193 6.65 16.93-11.01 Moty ik SEI Multi Strategy Alternatives F March 2009, As managers rebalance portfolio
3 et o s SE1 small Cap F positions, taxable gains may be realized by the
i Since. Weight-Adjusted Additional Cost to Portfolio investor.
Rolling Performance YTD 1Year 3Year 5Year 7Year 10Year Inception Std Dev  Alpha
Portfolo (Gross of Fees) Performance removed. Please contact us for a client proposal The analysis is executed independent of any
Benchmark (Gross of Fees] 808 808 606 619 S0l 530 489 100 623 000 potential tax impacts. We encourage clients
to consult with their personal tax consultant
. o perton " e 1 ypothetct nd i pr he beneft of hindig o for any tax related guidance.
% prédected havei [ deesion] ol Nemen ahlion e a7 oz o 4B o ‘The projections extrapolate historical costs. These are
) e o by il e e et o i b o Source: Personal Fund, inc. ptmats
L
1" This presentation is intended for one-on-one presentaticns with a financial advisor present. Page 7 of 11
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Overview of Clark Capital
Generating Value as an Independent Advisor
Creating Value for Clients through Clark Capital

How advisors are leveraging Clark Capital to
Attract and Retain HNW Clients



The Value of a Financial Advisor Unlocked

Behavior Coaching

Spending Strategy (distribution plan)
Asset Location

Cost Effective Implementation

Rebalancing

e https://advisors.vanguard.com/iwe/pdf/IARCQAA.pdf
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How advisors are leveraging Clark Capital to
Attract and Retain HNW Clients



Sample

ital

MANAEEMENTI GEROUR

_‘.ﬁ;lcomeNangator ’ -*ClarkCa

For one-on-one presentation between financial advisor and their client

Prepared exclusively for
Valued Client

On Behalf of
ABC Advisor




What Is Personal Income Planning? S ample

\VV,
Sail <QOF

The Clark Capital Income Navigator helps you plan for retirement by separating your T owar d S’ A “'F
investments into clearly defined phases over your lifetime. Each phase has a ditterent y =
purpose, and combined they may help you plan your ideal retirement. Retirement [

o G B -M\
The earliest phases are generally more conservative. Later phases will be held for longer & - B e
periods of time and are therefore designed to take on more risk given the longer time- ’ AN

horizon. The length of time the investment is held, along with with proper investment

' Chart Your
Financial Course
\

Potential Benefits of Personal Income Planning: Ty

choices can boost your potential for h.igher investment returns.

- - -
B Designed to address your income needs throughout Ry

retirement
B Removes your emotions from the investment process
B Attempts to minimize risk
B Helps you achieve your desired outcomes

by keeping your assets invested over long
periods of time

10



How Does It Work? Sample
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§ % The visuals shown above are for
O - illustrative purposes only and
O ) do not guarantee success or a
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Plan Summary S ample

Client
Valued Client

Income Start Age
65

PLAN SUMMARY

Plan Duration (Years) Inflation Assumption
30 3.00%

Income Needed (Year One) Investable Assets
$120,000.00 $2,535,749.83

S

-l
|

ACCUMULATION PHASE
Duration (Years) ROR Starting Amount
2 5.00% $2,300,000.00

12



Sample

Accumulation Phase

Starting Amount ROR Ending Amount
$2.300,000 5.00% $2,535,750
§3,000,000
= $2,000,000
S
I
E
<L
$1,000,000
50

I | Contributions B Accumulation Phase

Age

It should not be assumed that any of the investment recommendations or decisions Clark Capital Management Group makes in the future will be profitable or equal to the investment performance
discussed herein.

This chart shows an estimate of how much your income will grow over time based on regular contributions (as applicable) and investment income for the time period shown at an assumed rate of
return, compounded annually and assuming the inflation rate shown. Information about the rate of return shown can be found in the end disclosures. 5light adjustments to any of these variables can

affect the outcome. This graph is for illustrative purposes only.
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Sample

Distribution Phase @Assumine 3.00% Inflation)

5300,000
§250,000
§200,000
gt
5
o §130,000
E §100,000
Fa0,000
$0
6 ©6 6/ B8 B9 /O /1 Jq2 M /4 v e Y 7B 79 B0 81 ©82 B3 84 B5 86 d7 BS 89 90 9 42 93 94
[ | Baseline Income I Investment Income
Age
Annual
Start Year End Year Income Source Contribution Increase
3 30 Social Security $35,000.00 1.50%
1 30 Annuity Income $15,000.00
1 30 Pension 510,000.00

It should not be assumed that any of the investment recommendations or decisions Clark Capital Management Group makes in the future will be profitable or equal to the investment performance
discussed herein.

This chart shows an estimate of how much your income will grow over time based on regular contributions (as applicable) and investment income for the time period shown at an assumed rate of
return, compounded annually and assuming the inflation rate shown. Information about the rate of return shown can be found in the end disclosures. Slight adjustments to any of these variables can
affect the outcome. This graph is for illustrative purposes only.
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Your Income Navigator Plan

Total Investment
$2,535,749.83

Amount Invested

Total Duration
Accumulation Phase ROR
Distribution Phase ROR

Deferral Duration

Phase 1

$190,724
Year1to 2
N/A
1.00%
0 Yrs.

Phase 2

$524,653
Year 3 to 10

4.00%
2.50%
2 Yrs.

Phase 3

$627,031
Year 11 to 20
5.00%
2.50%
10 Yrs.

Phase 4

$472,498
Year 21 to 30
6.00%
2.50%
20 Yrs.

Legacy

5$720,844
Year 30
6.00%

30 Yrs.

Sample

15
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Your Income Navicator Plan Year by Year

1
2
3
4
5
B
7
8
9

=
=

11
12
13
14
15
16
17
18
19
20
21
22

75
76
77
78
79
80
81
82
83
84
85
86

Sta

Starting Amount

rting Percentage

Accumulation Phase Rate of Return

Baseline
Income

$64,427
565,019
565,619
566,228
566,847
$67,474
$68,111
568,758
569,414
70,081
$70,757
$71,443

Distribution Phase Rate of Return

Investment
Income

595,000
598,600
567,308
570,602
574,003
577,514
581,138
584,880
588,741
592,728
596,843
5101,089
5105,472
5109,996
5114,664
5119,482
5124,454
5129,584
5134,878
5140,340
5145,976
5151,792

Total Income
5120,000
5123,600
$127,308
$131,127
5135,061
5$139,113
5143,386
5147,585
5152,012
5156,573
$161,370
5166,108
5171,091
5176,224
5181511
5186,956
$192,565
5198,342
5204,392
5210421
5216,733
5223,235

Phase 1
$190,724
7.52%
0.00%
1.00%

Phase 2
$524 653
20.69%
4.00%
2.50%

Phase 3
$627,031
24 73%
5.00%

2.50%

Phase 3
5658,382
5691,301
725,866
5762,160
5800,268
5840,281
5882,295
5926,410
5972,730

51,021,367
950,058
5872,720
5789,066
5698,797
5601,603
5497,161
5385,136
5265,181
5136,932

S0

Phase 4
5472 498
18.63%
6.00%

2.50%

Phase 4
500,848
530,899
5562,753
5596,518
5632,309
5670,247
5710,462
5753,090
5798,275
5846,172
5896,942
5950,759

51,007,804
51,068,272
51,132,369
51,200,311
51,272,330
51,348,669
51,429,589
51,515,365
51,407,273
1,290,662

Legacy
$720,844
28.43%
6.00%

Legacy Phase
764,095
5809,940
£858,537
£010,049
$964,652

51,022 531
$1,083 B8B83
51,1453 916
51,217 851
51,290,922
$1,368,377
51,450,480
51,537,509
51,629,759
$1,727,545
51,831,197
51,941 069
$2,057,533
$2,180,985
52,311,844
52,450,555
52,507 588

Total
52,566,595
52,599,605
52,661,499
$2,725,326
52,791,240
52,859,407
£2,930,008
53,003,238
53,079,308
53,158,460
£3,215,377
53,273,959
53,334,379
$3,306,828
$3,461,516
53,528,669
53,598,535
53,671,383
$3,747,507
53,827,209
53,857,828
$3,888,250

Sample
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Sample

Phase 2

Starting Amount 524,653

Starting Percentage 20.69%

Accumulation Phase Rate of Return 4.00%
Distribution Phase Rate of Return 2.50%

Baseline Imvestment
Income Income Total Income

1
2
3
4
-
]
7
8
9

[
o

$95,000
$98,600
$67,308
$70,602
$74,003
$77,514
$81,138
$84,880

588,741
$92,728

$120,000
$123,600
$127,308
$131,127
$135,061
$139,113
$143,286
5147,585
$152,012
§156,573

5$545,639
$567,465
5514,343
$456,599
$394,011
$326,348
$253,368
5174,823
$90,452
S0

17
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Your Income Navicator Plan Year by Year

Year
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Ape

65
66
67
68
629
70
71
72
73
74
75
76
77
78
79
80
81
52
83
84
85
86

Sta

Starting Amount

rting Percentage

Accumulation Phase Rate of Return

Baseline
Income

525,000
525,000
560,000
$60,525
$61,058
$61,599
$62,148
562,705
$63,271
$63,845
564,427
565,019
565,619
566,228
566,847
$67,474
$68,111
568,758
569,414
70,081
$70,757
$71,443

Distribution Phase Rate of Return

Investment
Income

595,000
598,600
567,308
570,602
574,003
577,514
581,138
584,880
588,741
592,728
596,843
5101,089
5105,472
5109,996
5114,664
5119,482
5124,454
5129,584
5134,878
5140,340
5145,976
5151,792

Total Income

$120,000
$123,600
$127,308
$131,127
135,061
$139,113
$143,286
5147,585
$152,012
$156,573
$161,270
166,108
$171,091
$176,224
$181,511
186,956
$192,565
198,342
$204,292
$210,421
$216,733
$223,235

Phase 1
$190,724
7.52%
0.00%
1.00%

Phase 1

597,632

Phase 2
$524 653
20.69%
4.00%

250%

Phase 2
$545,639
5567,465
£514,343
£456,599
$394,011
5326,348
£253,368
5174,823

590,452
S0

Phase 3
$627,031
24 73%
5.00%

2.50%

Phase 3
5658,382
5691,301
725,866
5762,160
5800,268
5840,281
5882,295
5926,410
5972,730

51,021,367
950,058
5872,720
5789,066
5698,797
5601,603
5497,161
5385,136
5265,181
5136,932

S0

Phase 4
5472 498
18.63%
6.00%

2.50%

Phase 4
500,848
530,899
5562,753
5596,518
5632,309
5670,247
5710,462
5753,090
5798,275
5846,172
5896,942
5950,759

51,007,804
51,068,272
51,132,369
51,200,311
51,272,330
51,348,669
51,429,589
51,515,365
51,407,273
1,290,662

Legacy
5720,844
28.43%
6.00%

Legacy Phase
764,095
5809,940
£858,537
£010,049
$964,652

51,022 531
$1,083 B8B83
51,1453 916
51,217 851
51,290,922
$1,368,377
51,450,480
51,537,509
51,629,759
$1,727,545
51,831,197
51,941 069
$2,057,533
$2,180,985
52,311,844
52,450,555
52,507 588

Total
52,566,595
52,599,605
52,661,499
$2,725,326
52,791,240
52,859,407
£2,930,008
53,003,238
53,079,308
53,158,460
£3,215,377
53,273,959
53,334,379
$3,306,828
$3,461,516
53,528,669
53,598,535
53,671,383
$3,747,507
53,827,209
53,857,828
$3,888,250

Sample

18
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Your Income Navicator Plan Year by Year

Sta

Starting Amount

rting Percentage

Accumulation Phase Rate of Return

Baseline
Income

Distribution Phase Rate of Return

Investment
Income

Total Income

Phase 1 Phase 2 Phase 3 Phase 4
5190,724 5524 553 §627,031 $472 498
7.52% 20.69% 24 73% 18.63%
0.00% 4 .00% 5.00% 6.00%
1.00% 250% 2.50% 2.50%

Phase 1 Phase 2 Phase 3 Phase 4

Legacy
5720,844
28.43%
6.00%

Sample

23
24
25
26
27
28
29
30

87
88
89
20
a1
92
a3
94

572,140
572,847
573,565
574,293
575,033
575,783
576,545
577,318

$157,792
163,983
5$170,370
5176,960
183,758
$190,772
5198,006
$205,470

$229,032
$236,830
5243,935
$251,253
$258,791
266,555
$274,551
$282,788

1,165,136
$1,030,281
5885,668
5730,849
565,363
5388,725
200,437

Legacy Phase
52,753,444

52,918,650
53,093,769
$3,279,395
43,476,159
$3,684,729
$3,905,812
54,140,161

$3,918,580
53,948,931
53,979,437
54,010,245
54,041,522
$4,073,454
54,106,249
$4,140,161

19



Summary

Total Amount Required

$2,535,750

Legacy Ending Balance

$4,140,161

Inflation Assumption

3.00%

ol

- e

/F‘\

Total Years of Income

30

Income Generated

$3,752,197

Total Baseline Income

$1,956,853

Total Income

$5,709,050

Sample

20



Our Recommendations

Total Investment Amount
$2,525,749.92

Sample

% Mame
7.52% WValued Client TOD - Phase 1
20.69% Valued Client IRA - Phase 2
24.73% Valued Client IRA - Phase 3
47.06% Valued Client IRA - Phase d/Legacy

Personal
Benchmark

1.00%
4.00%
5.00%
6.00%

Investment
Amount

£190,724.48
$524,652.83
$627,030.61
$1,193,342.00

Risk Comfort Zone

Conservative
Conservative
Moderate

Maximum Growth

AssetMark
Proflle

Profile 1
Profile 1
Profile 3
Profile &

21



Building Blocks Based on Investor Goals/Objectives

Core U.S. Equity Core Fixed Income Tactical Int’l Equity

All Cap Core U.S. Equity Tax-Free Fixed Income Equity Hedged*

High Dividend Equity Tax-Free Fixed Income Core Global Equity ETF

Small Cap Core U.S. Equity Taxable Fixed Income Global Equity ETF Hedged
SMID Cap Core U.S. Equity Taxable Fixed Income Core Global Tactical

U.S. Equity Strategic Beta Tactical U.S. Equity International Opportunity
Core International Equity U.S. Sector Opportunity Alternative Diversifiers

International Equity/ADR U.S. Style Opportunity Alternative
International Equity Core Duration Neutral Bond*
International Equity Strategic Beta * % Fixed Income Total Return

Sentry Managed Volatility*

Tactical Fixed Income*

Clark Capital's Navigator Fixed Income Total Return (FITR)is currently closed to new investors as a standalone strategy. This strategy will remain available to existing investors and will remain available within certain Clark Capital product lines. For any questions, contact your Investment
Consultant or call 800.766.2264. This is not a recommendation to buy to sell a security or adopt a particular strategy.

*A '40 Act fund is a pooled investment vehicle offered. by a registered investment company as defined in. the 1940 Investment Companies Act (commonly. referred to in the United States as the '40 Act or, in. some instances, the Investment Company Act (ICA).
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Agenda

Overview of Clark Capital
Generating Value as an Elite Independent Advisor
Creating Value for Clients through Clark Capital

How advisors are leveraging Clark Capital to
Attract and Retain HNW Clients
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Case Studies

Wealth Accumulation to Wealth Distribution
Legacy Brokerage Conversions

Bread & Butter to High Net Worth

DIY

25






Disclosures

There is no guarantee of the future performance of any Clark Capital investment portfolio. Material presented has been derived from
sources considered to be reliable, but the accuracy and completeness cannot be guaranteed. Nothing herein should be construed as a
solicitation, recommendation or an offer to buy, sell or hold any securities, other investments or to adopt any investment strategy or
strategies. For educational use only. This information is not intended to serve as investment advice. This material is not intended to be relied
upon as a forecast or research. The investment or strategy discussed may not be suitable for all investors. Investors must make their own
decisions based on their specific investment objectives and financial circumstances. Past performance does not guarantee future results.

This document may contain certain information that constitutes forward-looking statements which can be identified by the use of forward-
looking terminology such as “may,” “expect,” “will,” “hope,” “forecast,” “intend,” “target,” “believe,” and/or comparable terminology (or the
negative thereof). No assurance, representation, or warranty is made by any person that any of Clark Capital’s assumptions, expectations,
objectives, and/or goals will be achieved. Nothing contained in this document may be relied upon as a guarantee, promise, assurance, or
representation as to the future.

s

Clark Capital Management Group, Inc. reserves the right to modify its current investment strategies and techniques based on changing
market dynamics or client needs. There is no assurance that any securities, sectors or industries discussed herein will be included in or
excluded from an account’s portfolio. It should not be assumed that any of the investment recommendations or decisions we make in the
future will be profitable.

Clark Capital Management Group, Inc. is an investment adviser registered with the U.S. Securities and Exchange Commission. Registration

does not imply a certain level of skill or training. More information about Clark Capital’s advisory services can be found in its Form ADV
which is available upon request.
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Barrons/MMI Industry Awards

Nominations for the Barron’s MMI Awards are reviewed and evaluated by the specially-appointed MMI Industry Awards Steering Council
and by the MMI Membership Experience Committee (MEC). The Steering Council and MEC consist of representatives from all segments of
the MMI membership. At their sole discretion, the Steering Council and MEC may enlist the support of outside subject matter experts to
help review the nominations. The Steering Council and MEC will look for innovative, needle-moving programs and initiatives that
measurably advance the investment advisory solutions industry and deliver improved outcomes for financial advisors and investors. After
carefully reviewing the nominations submitted, the Steering Council and MEC will determine a slate of finalists in each award category. If
appropriate, in certain “open” award categories, the Steering Council and MEC may elect to propose separate slates of finalists representing
Asset Managers, Sponsor Firms, Solutions Providers, etc. Award winners are determined by a vote of primary contacts at each member firm
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