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 Behavior Coaching

 Spending Strategy (distribution plan)

 Asset Location

 Cost Effective Implementation

 Rebalancing



8

 Overview of Clark Capital

 Generating Value as an Elite Independent Advisor

 Creating Value for Clients through Clark Capital

 How advisors are leveraging Clark Capital to 
Attract and Retain HNW Clients



9

Sample



10

Sample



11

Sample



12

Sample



13

Sample



14

Sample



15

Sample



16

Sample



17

Sample



18

Sample



19

Sample



20

Sample



21

Sample



22

Clark Capital's Navigator Fixed Income Total Return (FITR)is currently closed to new investors as a standalone strategy. This strategy will remain available to existing investors and will remain available within certain Clark Capital product lines. For any questions, contact your Investment 
Consultant or call 800.766.2264. This is not a recommendation to buy to sell a security or adopt a particular strategy.

*A '40 Act fund is a pooled investment vehicle offered. by a registered investment company as defined in. the 1940 Investment Companies Act (commonly. referred to in the United States as the '40 Act or, in. some instances, the Investment Company Act (ICA).

Core U.S. Equity

All Cap Core U.S. Equity

High Dividend Equity

Small Cap Core U.S. Equity

SMID Cap Core U.S. Equity

U.S. Equity Strategic Beta

Core International Equity

International Equity/ADR

International Equity Core

International Equity Strategic Beta

Core Fixed Income

Tax-Free Fixed Income

Tax-Free Fixed Income Core

Taxable Fixed Income

Taxable Fixed Income Core

Tactical U.S. Equity

U.S. Sector Opportunity

U.S. Style Opportunity

Tactical Int’l Equity

Equity Hedged*

Global Equity ETF 

Global Equity ETF Hedged

Global Tactical

International Opportunity 

Alternative Diversifiers

Alternative

Duration Neutral Bond*

Fixed Income Total Return

Sentry Managed Volatility* 

Tactical Fixed Income*

*
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 Wealth Accumulation to Wealth Distribution

 Legacy Brokerage Conversions

 Bread & Butter to High Net Worth

 DIY
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Q&A
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There is no guarantee of the future performance of any Clark Capital investment portfolio. Material presented has been derived from 
sources considered to be reliable, but the accuracy and completeness cannot be guaranteed. Nothing herein should be construed as a 
solicitation, recommendation or an offer to buy, sell or hold any securities, other investments or to adopt any investment strategy or 
strategies. For educational use only. This information is not intended to serve as investment advice. This material is not intended to be relied 
upon as a forecast or research. The investment or strategy discussed may not be suitable for all investors. Investors must make their own 
decisions based on their specific investment objectives and financial circumstances. Past performance does not guarantee future results. 

This document may contain certain information that constitutes forward-looking statements which can be identified by the use of forward-
looking terminology such as “may,” “expect,” “will,” “hope,” “forecast,” “intend,” “target,” “believe,” and/or comparable terminology (or the 
negative thereof). No assurance, representation, or warranty is made by any person that any of Clark Capital’s assumptions, expectations, 
objectives, and/or goals will be achieved. Nothing contained in this document may be relied upon as a guarantee, promise, assurance, or 
representation as to the future. 

Clark Capital Management Group, Inc. reserves the right to modify its current investment strategies and techniques based on changing 
market dynamics or client needs. There is no assurance that any securities, sectors or industries discussed herein will be included in or 
excluded from an account’s portfolio. It should not be assumed that any of the investment recommendations or decisions we make in the 
future will be profitable. 

Clark Capital Management Group, Inc. is an investment adviser registered with the U.S. Securities and Exchange Commission. Registration 
does not imply a certain level of skill or training. More information about Clark Capital’s advisory services can be found in its Form ADV 
which is available upon request. 
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Nominations for the Barron’s MMI Awards are reviewed and evaluated by the specially-appointed MMI Industry Awards Steering Council
and by the MMI Membership Experience Committee (MEC). The Steering Council and MEC consist of representatives from all segments of
the MMI membership. At their sole discretion, the Steering Council and MEC may enlist the support of outside subject matter experts to
help review the nominations. The Steering Council and MEC will look for innovative, needle-moving programs and initiatives that
measurably advance the investment advisory solutions industry and deliver improved outcomes for financial advisors and investors. After
carefully reviewing the nominations submitted, the Steering Council and MEC will determine a slate of finalists in each award category. If
appropriate, in certain “open” award categories, the Steering Council and MEC may elect to propose separate slates of finalists representing
Asset Managers, Sponsor Firms, Solutions Providers, etc. Award winners are determined by a vote of primary contacts at each member firm
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