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Guiding Clients Through 
Global Uncertainty 
When dramatic geopolitical events occur, markets move quickly. Clients may react quickly, too. 
As an advisor, your role is not to predict the outcome of the event. It’s to provide context, 
perspective, and steadiness.

When market disruptions happen, here are three things to keep in mind in client conversations.
1.	 Markets React Fast. They Have Also Recovered. 

The initial response is usually familiar: stocks fall, volatility rises, headlines intensify.

History tells a broader story.

The Crisis & Recovery table below shows that across major events — wars, terrorist attacks, 
political shocks, financial crises — the median market decline during the event was about –13%.

For illustrative purposes. Past performance is not indicative of future results.
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What happened afterward? 
•	 One month later: median gain of +8.5%
•	 One year later: median gain of +30.6%
•	 Five and ten years later: continued positive returns 

The long-term S&P 500 chart shows geopolitical crises as temporary interruptions within a 
broader upward trend. This chart may help give clients perspective when volatility and headlines 
are at their worst.

Key Message for Your Clients:

“Markets tend to price in uncertainty quickly. 
Historically, they’ve also recovered.”

2.	 The Short-Term Pattern Is Familiar
The Market Reactions to Geopolitical Events table highlights a consistent early pattern: 
•	 Stocks decline
•	 Oil often rises
•	 Treasuries rally
•	 Gold strengthens

For illustrative purposes. Past performance is not indicative of future results.
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This “risk-off” behavior is common during periods of geopolitical stress. 

The magnitude and duration of market moves depend on how events unfold. Quick stabilization often 
supports faster recovery. 

Key Message for Your Clients:

“What we’re seeing is consistent with how markets 
typically behave during geopolitical uncertainty.”

3.	 Clients Experience These Moments Emotionally
Even when long-term data is reassuring, these events feel personal.
Some clients may feel:
•	 Fear about portfolio losses
•	 Anxiety about global instability
•	 A strong urge to take action

Others may remain calm and analytical.

For illustrative purposes. Past performance is not indicative of future results.
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The opinions referenced are as of the date of publication and are 
subject to change without notice. Material presented herein has 
been derived from sources considered to be reliable, but the accura-
cy and completeness cannot be guaranteed.  This material is not 
intended to be relied upon as forecast or research. Investors must 
make their own decisions based on their specific investment objec-
tives and financial circumstances. Past performance is not indicative 
of future results. Diversification does not ensure a profit or protect 
against a loss in a declining market.

This document may contain certain information that constitutes 
forward-looking statements which can be identified by the use of 
forward-looking terminology such as “may,” “expect,” “will,” “hope,” 
“forecast,” “intend,” “target,” “believe,” and/or comparable termi-

nology (or the negative thereof). No assurance, representation, or 
warranty is made by any person that any of Clark Capital’s assump-
tions, expectations, objectives, and/or goals will be achieved. Noth-
ing contained in this document may be relied upon as a guarantee, 
promise, assurance, or representation as to the future.

Investing involves risk, including loss of principal. 

Clark Capital Management Group, Inc. is an investment adviser 
registered with the U.S. Securities and Exchange Commission. 
Registration does not imply a certain level of skill or training. More 
information about Clark Capital’s advisory services can be found in 
its Form ADV and/or Form CRS, which are available upon request. 

Start by understanding where they are emotionally before shifting into portfolio discussion.

Helpful questions:
•	 “How are you feeling about what’s happening?”

•	 “What concerns you most right now?”

•	 “Has anything about your personal situation changed?”

Then reconnect the discussion to a client’s long-term goals, time horizon, risk appetite, 
and the purpose of diversification.
The charts shown on the previous pages remind us that volatility can be sharp in the near term, 
but history suggests sell-offs tied to geopolitical events are often relatively short lived. 

Key Message for Your Clients:

“Short-term volatility is uncomfortable. It’s also expected. 
We built your plan with the goal of withstanding periods like this.”

The Big Picture
Geopolitical shocks create uncertainty. Markets react. Headlines amplify. Emotions rise.
Historically:
•	 Disruption has been temporary.
•	 Markets have recovered.
•	 Long-term discipline has mattered more than short-term reaction.

In these moments, perspective is powerful.

To learn more about this topic, please watch our Office Hours video or reach out to your 
investment consultant.

https://ccmg.com/guiding-clients-through-global-uncertainty

